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Family Office Forum
8-9 November 2016, Zurich

Join us! Register online at www.prestelandpartner.com, by email office@prestelandpartner.com or phone +44 (0) 20 339 7139 0

More Family Officers and Principals in the
audience than solution providers
Case Studies, Key Notes, Panel Discussions and Networking:
Learn from Family Offices and Select Experts
How to optimize operations and ease your workload through know-how, new
tools and best practice.

Improve your operational business
Exchange ideas with many other Family Offices on practical topics such as
performance measurement or Family Governance

Liquid and Illiquid Asset Classes – keep your finger on the pulse
Hear from other Family Offices and expert on how they manage
asset allocation, portfolios and assets such as Alternatives

www.prestelandpartner.com

Dr Percy Barnevik

Marcel Maschmeyer

Constantin Prinz zu Salm-Salm

Dominik von Eynern
Blu Family Office

Tobias Huber
Siemens

Joseph Tenzing Oliver
Partners

Join us when 100+
Principals, Family Offices 

and CIO meet!

Dr Vanessa Faktor
Workshop Dual

Lorenz Reibling Premala Matthen

Dr. Falko Paetzold
Initiative for Responsible

Investment
Harvard University

Desiree Kogevinas

Marianne Abib-Pech

J. Bradley Hall

Frank M. Salzgeber
European Space Agency

Dr Antoinette Sarasin
Gianduzzo

Free Entry
for genuine*

Family Offices

Dr. Konstantin
Mettenheimer

*Our definition of a Family Office is minimum £100M in assets and serving one or a few families (not a
solution provider to many 3rd parties). Those doing both equally (being investor plus provider) are
welcome to join us at a 50% fee.

Are you a Principal or Family Office? We are delighted to welcome you and offer
you privileged free admission! Simply contact:  office@prestelandpartner.com

Are you a genuine partner of, or solution provider to Principals or Family Offices?
Simply contact: ticket@prestelandpartner.com
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Zurich, 8-9 November 2016

Overview

02

Hands down the best
FO event ever!
Steffi Claiden, 
Family Office Review

Ratio of Investors /
Providers was very good 
Philipp von Königsmarck,
Fidelity

Terrific networking
opportunity!
Fabian Rauber, Lombard
Odier & Cie
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On stage: Family Offices and experts share their knowledge - among them:

Family Office Forum
Zurich, 8-9 November 2016

Speakers

By far the finest family
office conference I have
ever attended
Ozi Amanat, SFO

The large number of
principals was especially
impressive 
Heiner Weber, SFO

Great success!
Interesting and a
rewarding exchange
Stephan Gerwert, 
Rigi Family Office

Made excellent new
contacts which I will
follow-up on
Michael Hamke, SFO

Surpassed all my
expectations! Excellent
networking opportunities
Ida Beerhalter, MFO

The Family Office Forum Zurich is the annual meeting of more
than 100 Family Offices from all over the world, a truly global and
international gathering of genuine Family Offices held in English:

How does it work? The global Family Office Forum has
a very different formula from other events:

• More genuine* Family Officers than service providers in the audience, and as 
stage speakers – by Family Offices, for Family Offices.

• Topics are relevant to Family Offices; the Forum is not a sales show and 
presentations are not about products.

• Only selected Partners/Sponsors who clearly add value may participate. 
This creates a win/win situation: Family Offices only hear about their interests, 
and Sponsors/Partners do find that specific interest within their own audience.

The Conference is a networking event with all-day-long networking, plus 
5 parallel streams to choose from. See the programme overview – with all
presentations and panel discussions – on the next pages!

The Family Office Forum Zurich on 8th - 9th November is taking place in the
Dolder Grand, a spectacular mountain top location, overlooking the city of Zurich
and its stunning lake; just 10 minutes by car to the city center and only 20 minutes
to the airport. Expect beautiful surroundings and an exclusive venue perfect in
which to meet like-minded peers.

* Our definition of a Family Office; minimum £100M in assets and serves one or a few families (not a
solution provider to 3rd parties). Those doing both (family investor and solution provider to FOs) are
welcome to join us at 50% of the standard fee.

The Family Office Forum Zurich is based on:

1. Years of research with over 100 Single and Multi Family Offices, many UHNWI,
plus private banks, banks with UHNWI management, academics and partners.

2. The precise wishes and the active support of Family Offices. The agenda is
based on the requirements and challenges of Family Offices in their day-to-day
business.

3. The long-standing expertise of the partners at Prestel & Partner, in particular
with Family Offices. The genuine interests of Family Offices are at the core of our
Forum. Please refer to our testimonials at www.prestelandpartner.com

The Family Office Forum takes a closer look. Topics are dealt with in depth to
enable our participants to experience genuine progress in their work.

The Family Office Forum offers all participants a platform to exchange
experiences, hear about the latest strategies and discuss them afterwards. It is
the ideal environment to nurture important relationships and to meet new
interesting contacts.

See all 90 speakers at www.prestelandpartner.com
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11:00-11:30

11:40-12:10

12:20-12:50

Family Governance - the asset for the preservation of the family
legacy
• One significant question families have when facing family governance 
• Two main challenges which can turn into opportunities 
• Three typical scenarios seen in family governance 
• Four milestones to consider in a family governance (the Family 

Governance Spiral)
Dr. Vanessa Faktor, Founder, Workshop Dual

Dynasty: How to build a successful multi-generational family
• Family Dynasty vs. Family Governance
• Generational Transition management
• Beinhoff's dynastic approach "Design Your FamilyTM"....trademark
• Role of the family office in building a dynasty
Lenka Beinhoff, Beinhoff Family Office

Family Strategy: What makes a family successful owners in the
long run, and why do so many fail?
• Managing one of the greatest challenges for all families: wealth 

preservation in the very long run 
• How the heart of the issue is the family, not wealth management 
• What human ingredients turn a family into successful long term owners? 
• Interaction, values and initiatives needed - observations
Dr. Konstantin Mettenheimer, trustee to a number of international and
German families; former global chairman and partner of Freshfields
Bruckhaus Deringer and partner at Edmond de Rothschild

14:10-14:40

14:50-15:20

16:00-16:30

16:40-17:10

Garden Salon 2Garden Salon 3 Garden Salon 1 The Ballroom

Keynote in the Ballroom: From BULLION to BABYLON to BLOCKCHAIN - How Symbols Shape the Way we Value Everything, J. Bradley Hall, Chairman & CEO, ICON 

Keynote in the Ballroom: Increasing the asset value of commercial real estate portfolios, Tobias Huber, Siemens Schweiz AG

Morning break in the Ballroom Foyer

08:30-09:00

10:00-11:00

Registration and welcome with coffee, tea and breakfast08:00-09:00

09:40-10:00

Distressed / Turnaround Investing – Opportunity to enhance the
quality of alternative investment portfolios
• Comparison of the pre-crisis environment 2006/2007 with today
• Alternative Investments in the context of market cycles
• Benefitting from distressed/turnaround strategies in difficult times
• Exploiting the opportunities but avoiding a cycle bet
• Getting access to the attractive lower mid-market segment
Dr. Peter Laib, Chairman, YIELCO Investments AG

Emerging Markets Credit - pure alpha opportunity in jaded beta
markets
• With yields in core rates at historical lows  investors should deploy 

risk only where they are paid to take it
• The EM Corporate sector is one of the fastest growing credit 

markets but with less of a dedicated investor base and resources 
• Emerging Markets credit provides a truly diverse range of 

opportunities : an asset class with scale, yield and meaningful  
asymmetry of returns

• Generating returns in an uncertain environment requires discipline, 
deep expertise in the asset class and flexibility in approach

Anthony Kettle, Portfolio Manager, BlueBay Asset Management LLP

Private Equity Investments in Access to Healthcare - how game-
changing businesses targeting affordable Healthcare have a potential
to a global impact
• What we have learned from impact investment in emerging markets
• Access to healthcare: beyond basic needs and human rights
• Affordable healthcare and it´s global potential even on emerged 

economies
• Combining impact investment, disruptive technologies and patient 

benefit 
Florian Kemmerich, Managing Partner, Bamboo Capital Partners
Innovative cancer therapeutics that matter: 
How you can participate in translating research into novel cancer
therapies for patients
A case study and open roundtable discussion, led and moderated by:
Dr. Michael Bauer, Ph.D. CEO, Cellestia Biotech AG 

17:20-17:50

09:00-09:20

Keynote in the Ballroom: Real Estate as safe haven, Lorenz Reibling, Taurus Investment Holding09:20-09.40

Trends and Opportunities in Emerging Markets Healthcare, Pharma,
and Medtech Sectors - Focus India
• How are healthcare consumption patternsand preferences changing?
• What are the implications of changing healthcare preferences for 

innovators, producers, providers and medical businesses?
• What are the implications of a changing regulatory landscape for 

healthcare, pharma, and medtech companies?
• How can investors take advantage of the above trends?
Hari Buggana, Managing Director, InvAscent India

Family Governance & NextGen Healthcare as Investment
Making a Difference – Investment in health 
• The how and why of investing in health
• View on health philanthropy in the world today
• Health investment as a real prospect
• A story from the field
Desiree Kogevinas, Independent advisor on health infrastructure

Risk management in the Family Office and relevant risk
categories
• Risk assessment, risk diagnostics and pro-active risk management 

strategies
• Specialist topics cyber security and tax compliance 
• Asset protection measures
Peter Brock, Family Office Services Leader EMEIA and GSA, EY
(Ernst & Young)

Structuring FO Investments

Investing to make a difference Healthcare as Investment Investments "How To"
IT and the Web create new themes and financial products
• Insights on opportunities and how to deal with them
• Case study on Big Data and Artificial Intelligence as an Investment 

theme
Holger Knauer, CEO, Catana Capital  

Leadership Tips for the Next Generation 
• How to define your purpose and intent through heightened levels of 

self-awareness
• How to understand, influence and leverage your environment (team,

internal and external network)
• How to translate your purpose and intent into a compelling vision 

and strategy and drive flawless execution for impact
Marianne Abib-Pech, Author of the Financial Times Guide to
Leadership, former CFO, Shell Global Aviation and BHP Billiton,
MD, GE Corporate Financial Services

Engaging the Next Generation
State of Russian private wealth and Family offices in Russia
• Young private wealth in Russia
• Portrait of a Russian wealth possessor
• Next gens: are they ready for succession?
• Main challenges for the industry and opportunities for service 

providers and family offices
Elena Yakovleva, Director, SKOLKOVO Programme for Successors,
Moscow School of Management

Investment by Geography Healthcare as Investment Investments "How To"

Baltic commercial real estate - insight into opportunities
• Introduction to Baltics  – one of the fastest growing economies in Europe
• Baltic commercial real estate vs rest of Europe
• How Baltics has retained the highest yields in Europe on prime 

commercial real estate
• Investment market, yields, supply & demand, rent prices, vacancies 

and forecasts 
Andris Rengitis, Head of Real estate department, CBL Asset Management

Real Estate
Catalyzing Wealth for Change: Impact Investment Approaches of
Leading Families of Wealth (insights from a freshly published
guidebook)
• What impact investing really is and how it can address the FO needs
• Ways to “play” and peer tips from 160 HNW families
• Evidence of performance: a sound investment approach or a way to 

lose money?
Dr. Julia Balandina Jaquier, author of Catalyzing Wealth for Change:
Guide to Impact Investing for HNW Individuals, Family Offices,
Foundations, and Family Businesses (2016)

Expanding a Family office into a dynamic conglomerate
• How to diversify across industries by owning businesses spanning 

from a real estate private lending to healthcare IT
• Risks and rewards across geographies
Panos K. Kiayias, Executive Chairman, Newport Private Group

Investing in the Environment
• Startups that are building businesses that target sustainability and 

profitability
• How purpose-driven companies can change the way we do business
• Discussing the conscious capitalism "movement" - how 

environmental, health and social impacts are becoming requirements 
for success in business

• Technological and capital solutions driving the shifts in agriculture & 
food systems

Dr Lisa Dyson, Founder, Kiverdi

Healthcare in the Arabian world - insights
• Macro outlook on the GCC health care market
• The myth of being an emerging market
• Entry criteria and success factors, do’s and don’ts 
• Success story
Dr. Lina Al Kouatly, Managing Director, Lunatus

We can live for over a day without water but only an hour without
blood -  2.5 million people bleed to death every year lacking
appropriate and timely intervention
• Why the US Government has given up to $38m of non-dilutive

funding to accelerate development of this life saving technology
• Associated opportunities for European and global health systems
Bill Skillman, President and CEO, Velico Medical

The “why, where and how” of structuring family funds
• Legal, tax and regulatory basics and recent developments 

impacting fund vehicles.
• Family funds and other pooling vehicles: Examples of Luxembourg 

and Dutch family fund concepts   
Ronald Wijs and Thibaut Partsch, LOYENS & LOEFF

Early-stage investing in private and publicly listed healthcare
companies (biotech, medtech, diagnostics, and to a lesser extent digital
health)
• Experience of my family office in early stage Life Sciences investing
• How it is possible to find ways to navigate the pitfalls in order to gain 

access to the substantial rewards the sector can provide
• Selecting the dealflow and completing the due diligence of candidate 

startups
• Case studies and recent investments
François Mereau, Mereau Partners

Investments "How To"

Impact Investing as a “Next Gen“ tool and link between
generations – how to:
• Define and implement impact investing
• Educate and emotionally attach Next Gens
• Create a strategy together and find opportunities
• Deal with external advisors and strategic allocation
Dr. Falko Paetzold, Initiative for Responsible Investment,
Harvard University

Convertible Bonds and Sustainability
• Asset Management in Forestry, Agriculture and Convertible bonds 

from the countryside
• Convertible bonds as an Asset class for family offices
• Convexity is the key
• Monetary policy and Yields in Convertible bonds
Constantin Prinz zu Salm-Salm, Owner and CEO, Salm-Salm & Partner

Fine Art as an Alternative Asset in Wealth Management - the good,
the bad and the ugly
• The Global Fine Art Market > An Overview
• Risks & Opportunities in Fine Art > Passion vs Investment
• Fine Art Investing > Art Funds, Art-backed Lending, Impact 

Investments
• Innovation in the Fine Art Market > The Future
Premala Matthen, Art Expert

Healthcare investments – a special challenge
• The rules which young firms need to know
• Why good ideas don't guarantee success
• How to successfully design an investment in healthcare
• Results of a recent study on investment in healthcare
Oliver N. Hagedorn, MD, Avesco AG (MFO)

Do you know the world of health?
• Seven Deadly Sins - common mistakes by founders and investors
• Why Germany has the best system but sometimes the worst care
• Why more patients can be bad for business
Harm van Maanen, Die Brückenköpfe GmbH
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Programme

Tuesday 
8th November

Real estate market influences, case study Germany 
• The German Real Estate Market as an important contributor to the 

economy - new beginnings and old problems? 
• Stabilizing and destabilizing influences including fiscal, demographic 
and global influences
• A look ahead at potential risks and dangers
• What can we do to make the best use of the situation?
Wolfgang Oepen, Urban City Consultants

Between culture and business. Investments in start-ups of the
industries Art, Culture, Tourism and its associates
• Innovation and digitalization in culture and arts
• New business cases: Streaming of music, online galleries, new 

medias, digital advertising and distribution of content etc.
• ArtTech start-ups: How to find and evaluate them.
• Collateral relatives of culture and arts
Dr. Thomas Bodmer

Lunch break13:00-14:00

Afternoon break in the Ballroom Foyer15:30-16:00

Drinks Reception in the Ballroom Foyer - Sponsored by PS Plus18:00-18:30

Case study: Impact investing initiative of the Princely Family of
Liechtenstein - How to build an impact investing portfolio
• How to find investments
• Select investments
• Execute/monitor investments
• Manage/measure impact, exits etc.
Katharina Sommerrock, LGT Impact Ventures

Structuring a successful direct investment strategy in life
sciences and healthcare for the Family Office investor
• Challenges and opportunities in investing in life sciences and 

healthcare 
• Where can family offices offer advantages compared to institutional 

funds?
• A healthcare investment strategy adequate for the FO investor
Roberto Barzi, Founder, Managing Partner, Fort Rock Capital
Mario Alberto Accardi, PhD, Venture Partner, Fort Rock Capital

Join us! Register online at www.prestelandpartner.com, by email office@prestelandpartner.com or phone +44 (0) 20 339 7139 0Join us! Register online at www.prestelandpartner.com, by email office@prestelandpartner.com or phone +44 (0) 20 339 7139 004 05
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11:00-11:30

11:40-12:10

12:20-12:50

Behavioural Risks and wealth stewardship
Dominik v. Eynern shares his thoughts and experience from the
perspective of a business-family member on family risks with focus on
behavioural issues
• Manifestations of behavioural risks
• Economic impact of behavioural risk
• Suggestions on risk mitigation strategies
Dominik v. Eynern, Principal, Blu Family Office

Brain and Addiction: The Link. Can we prevent addiction?
Dr. Antoinette Sarasin, The Kusnacht Practice

There will be enough time after the presentation for an open discussion
with Dr. Sarasin.

(This intimate insight takes place in a relaxed and private ambiance
provided by the LIBRARY next to the hotel reception and lobby bar,
NOT in the Garden salon)

14:10-14:40

14:50-15:20

Welcome address in the Ballroom by the organisers Katja Mul̈heim and Tobias Prestel

Keynote in the Ballroom: Lessons learned while creating millions of jobs, Percy Barnevik, former CEO, Chairman, Board Member, ABB, Sandvik, General Motors, DuPont

Morning break in the Ballroom Foyer

Networking in the Ballroom Foyer

08:30-09:00

10:10-11:00

Registration and welcome with coffee, tea and breakfast08:00-09:00

15:30-16:20

Organiser´s summary and end of Family Office Forum Zurich 201616:20-16:30

Matching macroeconomic calls (eg India) with investment and
(emerging) manager selection
• Separating trading from investment decisions
• Identifying medium term trends amidst all the media noise
• Zooming in on asset managers that can reflect and execute one’s 

macro view
Sascha Klamp, Co-Founder, CEO & Chief Investment Officer, Cite
Investments

09:40-10:10

FinTech as Investment Theme
• Financial Services Technologies as Investment
Christian Angermayer, Principal, Private Office (SFO)

Venture Capital in digital healthcare – the SFO perspective
• What is Digital Health and why is it part of a trend?
• How to invest in healthcare digitalisation?
• What is special about VC investing in healthcare?
• Our approach: a single limited partner VC vehicle
Dr. Jan-Niklas Keltsch, Managing Partner, XL Health AG

09:00-09:10

Keynote in the Ballroom: Investing in the Green Industrial Revolution to profitably stop climate change, Jochen Wermuth, 100% Impact FO network and SFO principal09:10-09:40

Implementing sustainability in your activities and across all
generations
Joseph Tenzin Oliver, Entrepreneur, Artist and Investor

Family Wellbeing

Investing with an ethical mindset

Microfinance, an alternative for the impact oriented bond investor
• Main concepts and actors - insights from more than a decade long 

experience of private investors’ investments into microfinance
• The changing risk, return and impact characteristics of microfinance 

investment strategies
• What to look out for when choosing an asset manager
Peter Wüthrich CFA FRM, Senior Advisor, onValues Ltd

Investment by Geography

Investment by GeographyFamily (& Office) Security Investing with an ethical mindset Venture Capital
Practical tips on Security within your Family Office
• How to protect the family’s privacy
• How to secure IT systems and mobile devices
• How to test and harden your security and train your employees
• How to  defend the family security and privacy interest
Daniel Sauer, SFO

Iran for investors, from an academic view
• Iran as the next hot spot in the Middle East and why?
• Economic and Historical Facts about Iran
• New Trends and exciting sectors to invest in
• Sanctions and their impact on the economy at the present, in the 

past and future
Negin Bemanzadeh, President, UK Asian Business Council Middle
East, Advisory, Investment Council Bahrain

Private Markets: Generating long-term sustainable returns in a low
yield environment
· Taking advantage of institutional access and deal flow
· Evolution, Risk Management
· Long term cash flow management, income and constant recycling of capital
· Exploiting niche secondary opportunities
· Investment strategies to capture these returns across private markets
Nalaka De Silva, Senior Investment Specialist Private Markets
Standard Life Investments

Case study: the Rockefeller Brothers Fund's divest from legacy
fossil fuel portfolio
• Background on Rockefeller family case
• Deploying capital into the future energy system
• Managing the transition process
• Lessons learned 
Antonis Schwarz, Community Curator, The ImPact

Venture Capital

Venture Capital Investments – Some insights from German family
Offices
Dr. Marc Herzog, Managing Director, Family Office Consulting

Do´s and Don´t as a family Office when investing into Venture
Capital (both LPs or funds)
• Our family is active in Venture Capital over 30 years being one of 

the pioneers in Europe
• What it really takes to finance over 200 start-ups directly in different 

sectors from tech to life science and to generate promising returns
• Why many FO fail to generate good returns when getting active in 

Venture Capital
Cédric Köhler, Managing Partner, Creathor AG

Combining doing good and profit – a business case to protect
nature and climate
• Case Study Original Beans – The big picture that matters to all of us
• Saving 250.000 hectare rainforest with a Fast Moving Consumer 

Goodm (FMCG)
• Call for action – how to achieve a fair balance of give and take
Philipp Kauffmann, Principal, Original Beans
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Innovative philanthropic capital as a bridge to Impact Investing
• Latest trends in philanthropy
• Changed needs and new philanthropic engagement forms of 

NextGens
• Philanthropists, Families and Foundations as multiplicators and 

social investors
Dr. Christin ter Braak–Forstinger, LL.M, Managing Partner,
Philantrophic Value Added

How everybody can capitalise space infrastructure
• Space is all about huge infrastructure. An overview based on

supporting 100 start-ups per year in this field
• How big investments are driven by commercial interest
• How more and more companies make use of this infrastructure, 

bringing the business back to earth and providing an outlook to 
the future

Frank M. Salzgeber, Head of Technology Transfer, European
Space Agency (ESA)

Garden Salon 2Garden Salon 3 Garden Salon 1 The Ballroom

Real assets
Classic cars as an asset class
• Classic car definition, the universe of classic cars.
• What are the needs of a classic car collector?
• How to invest in classic cars?
• The classic car market and outlook
Pierre-Yves Augsburger, Car Enthusiast

Join us! Register online at www.prestelandpartner.com, by email office@prestelandpartner.com or phone +44 (0) 20 339 7139 006 Join us! Register online at www.prestelandpartner.com, by email office@prestelandpartner.com or phone +44 (0) 20 339 7139 0

Lunch break13:00-14:00
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Participants

More Family Offices on stage than service providers. More Family Offices in the audience than
service providers. For further information on the composition of our audience please see:
www.prestelandpartner.com

The high quality and relevance of our delegates is ensured because of
1. Our in-depth research and individual contacts
2. The personal and individual invitations to the Family Office Forum

Free participation is exclusive to genuine* Family Offices. And only relevant partners of Family
Offices are able to purchase a delegate pass. In addition the number of delegate passes is
strictly limited. This ensures that the participating Family Offices enjoy a meeting among peers.

* Our definition of a Family Office; minimum £100M in assets and serves one or a few families (not a solution
provider to 3rd parties). Those doing both (family investor and solution provider to FOs) are welcome to join us
at 50% of the standard fee.

Who is a Partner

Partners are experts in their respective fields and work with or for Single and Multi Family
Offices. The Family Office Forum is not a sales show: partners do not present financial products
but assist Family Offices in the optimisation of their processes and workload.

If you want to  become a partner please contact office@prestelandpartner.com

Participants

Partners

Media Partners

Family Office Forum
Zurich, 8-9 November 2016

Join us! Register online at www.prestelandpartner.com, by email office@prestelandpartner.com or phone +44 (0) 20 339 7139 0

Registration

Family Office Forum
Register now

09

160+ International Family Offices and UHNWI from all
over the globe are expected to join in November.

The MENA region Family Office Forum for 100+
Principals and genuine Family Offices with a clear
minority of service providers.

Zurich, 14-15 November 2017

100+ England based Family Offices and UHNWI
are expected - as per our unique definition below.

London, 3-4 October 2017

Dubai, 7-8 February 2017

Join us when 200+ genuine* German speaking
Family Offices meet. 

Wiesbaden, 9-10 May 2017

Your Registration: 
Online at: www.prestelandpartner.com under tab "Become a Delegate" or send an email to: office@prestelandpartner.com
By phone: Please dial +44(0) 20 339 71390

Are you a Principal or Family Office? We are delighted to welcome you (while assuring you full privacy) and offer you privileged
free admission! Simply contact office@prestelandpartner.com

Are you a genuine partner of, or solution provider to Principals or Family Offices? Simply contact ticket@prestelandpartner.com

*Our definition of a Family Office; minimum £100M in assets and serves one or a few families (not a solution provider to 3rd
parties). Those doing both (family investor and solution provider to others) are welcome to join at 50% of the standard fee.

100+ Asia based Family Offices and UHNWI are
expected, as per our unique definition below.

Singapore, 5-6 December 2017



Your place at the Family Office Forum Zurich
8-9 November 2016 at the Hotel Dolder Grand Zurich

Until 
31 January 2016

Until 
30 April 2016

Until 
5 August 2016

From 
6 August 2016

Number

Both Days:

8th and 9th
November 2016

€ 2490 + VAT
Save € 600

€ 2690 + VAT
Save € 400

€ 2890 + VAT
Save € 200

€ 3090 + VAT

One Day Only:

8th or 9th
November 2016

€ 1990 + VAT
Save € 600

€ 2190 + VAT
Save € 400

€ 2390 + VAT
Save € 200

€ 2590 + VAT

Total

Registration fee includes refreshments, coffee breaks, snacks, buffet lunch, drinks and conference
documentation. Accommodation is not included. VAT subject to government change.

Privacy

Tick here if you do not wish
to receive information from
Prestel and Partner Ltd.

Cancellation policy

1. If you are unable to attend your
place is transferable.

2. Invoiced amounts are due in 
full. Prestel and Partner will not
issue refunds. 

3. If you register but can not 
attend Prestel and Partner will 
provide you with conference 
documentation.

4. Prestel and Partner reserves 
the right to amend the 
conference programme and 
schedule without notice.

5. Prestel and Partner is not 
responsible for any costs 
occurring due to any changes 
or cancellations.

Your contact details
Delegate name: 

Title: 

Company: 

Address: 

Country: 

Telephone: 

Email: 

Permission granted by (name and signature): 

Payment Details

Bank transfer: Prestel and Partner Ltd
Account: 46223368, Sort code 30-99-93,
BIC LOYD GB21132,
IBAN GB43 LOYD 3099 9346 2233 68,
Lloyds TSB Bank

Payments due within 10 days of invoice date, and in
advance of the Family Office Forum. For terms and
conditions see www.prestelandpartner.com 

Free Admission for Family Offices
Are you a genuine* Family Office? You have the privilege of free admission. Please
contact tobias.prestel@prestelandpartner.com

Register Now

How to register

In writing: Post this form to us, or fax it to 
+44 (0) 20 3397139 1

Online: www.prestelandpartner.com in the
section "Become a Delegate" or email
office@prestelandpartner.com

By phone: +44 (0) 20 339 7139 0  

Registration

Family Office Forum
Zurich, 8-9 November 2016

Join us! Register online at www.prestelandpartner.com, by email office@prestelandpartner.com or phone +44 (0) 20 339 7139 0 10

* Our definition of a Family Office; minimum £100M in assets and serves one or a few families (not a solution provider to 3rd
parties). Those doing both (family investor and solution provider to FOs) are welcome to join us at 50% of the standard fee.


